
SERVICES · REVENUE RECOVERY

The revenue you already paid for, put back in
motion.
Stalled deals in your CRM worked back to life, and failed subscription payments
recovered.

STALLED PIPELINE REACTIVATION

Deals stall for reasons that expire: a champion leaves,
a budget cycle closes, a competitor later raises prices.
You get a written classification of what stalled and
why, a reactivation motion matched to the actual stall
reason, and revived conversations handed live to your
closers.

WHAT THE REPORT SHOWS

Deals touched, responses, and deals returned to
active conversation, an event in a log. Revenue
outcomes are your numbers, attributed conservatively
or not at all. We never claim revenue we caused.

FAILED PAYMENT RECOVERY

Recurring revenue lost to declined and failed
payments, recovered. Attribution is mechanical: a
payment processed or it did not.

PRICING

Pipeline reactivation is a monthly program sized by list
and deal value, quoted after the free pipeline audit.

Payment recovery is 10% of recovered revenue. We
only make money when you get money back.

WHAT WE DO NOT PROMISE

Recovered-revenue guarantees, or life in dead deals.
Sometimes the honest finding is that a pipeline is
beyond recovery, and saying so is part of the product.

HOW IT STARTS

With the free pipeline audit: send us what you run
today, keep the findings in writing either way.
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